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1. GODREJ CONSUMER PRODUCTS LIMITED (CMP - Rs. 1351.6) 

 

Godrej Consumer Products (GCP), part of Godrej group of companies, is one of the leading FMCG company in 

India in home and personal care segments. It has well-known brands like Good Knight, Cinthol, Godrej No. 1, 

Godrej expert. It has international presence in countries such as UK, Indonesia, Argentina, South Africa etc. 

 

India, fastest growing major economy: International Monetary Fund (IMF) has projected Indian economy to 

grow at 7.3% during FY16 ahead of China‟s 6.8%, thus making it the fastest growing major economy in the 

world. Falling global commodity prices should help India in controlling inflation and sustain growth. All of 

these augur well for various businesses especially for consumption driven FMCG companies. 

 

Household Insecticides segment- double digit growth: During 2QFY16, in household insecticides segment, 

GCP registered double digit volume led sales growth of 13% despite deficient monsoon. GCP‟s well-known 

brand in this segment „Good Knight‟ improved its overall penetration especially in rural areas. New innovative 

campaign “subah bolo Good Knight‟ creating awareness on dengue for increased usage in daytime, success of 

recent launches such as Good Knight fast card, Good Knight Xpress and Neem low smoke coil helped GCP to 

its highest ever market share in the segment. 

 

Hair color segment-double digit growth, price increase: During 2QFY16, GCP registered 17% growth led by 

volume in its hair color segment. This as a result of continued initiatives such as festival linked campaign, salon 

engagement programmes and good response to the launch of new product - Godrej Nupur Coconut Henna 

Crème. GCP initiated price increase in Godrej Expert Original powder hair color towards the end of the quarter. 

 

International business: Under its 3x3 business approach for its international business in the 3 emerging 

markets of Asia, Africa and Latin America, GCP during 2QFY16 registered sales growth of 15%, EBITDA 

growth of 35%. The management expects to further improve its international business by leveraging its brand, 

introducing new products and improving cost management. 

  

Financials and Ratios: GCP, on consolidated basis, reported CAGR of 22.3% during FY11-15 in sales from 

Rs. 3,693.6 Crore in FY11 to Rs. 8,276.36 Crore in FY15, CAGR of 20.2% in EBITDA from Rs. 653.1 Crore in 

FY11 to Rs. 1,365.31 Crore in FY15, CAGR of 17.6% in PBT from Rs. 652.92 Crore in FY11 to Rs. 1,248.72 

Crore in FY15 and CAGR of 17.4% in PAT from Rs. 514.71 Crore in FY11 to Rs. 976.43 Crore in FY15. 

During FY15, its RETURN ON CAPITAL EMPLOYED was 21.07%, RETURN ON EQUITY was 21.04% and 

Debt Equity Ratio is 0.5. 

 

 

 
Weekly chart 

 
Technical View: - The stock is looking very attractive at current level from a short to medium term perspective. 

The medium as well as long term trends are up and are likely to remain bullish. This stock has been following 
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an upward sloping parallel channel since long. It has taken support at the lower band of the channel and started 

moving up. It has also given a break out above the blue downward sloping trend line. The daily as well as 

weekly RSI both are in bullish zone as it is holding above the 50-mark.   

 

Outlook: Potential Target - 1600, Potential upside – 18%, Stop loss - 1250. 

 
2. HINDUSTAN UNILEVER LIMITED (CMP - Rs. 802.6) 

Hindustan Unilever Ltd (HUL) is India‟s largest FMCG Company, a subsidiary of Anglo-Dutch FMCG giant 

Unilever. It has market leadership in various categories such as soaps, detergents, personal care, beverages and 

processed foods etc. It has strong distribution network with direct reach to ~ 1 million retail outlets.  

 

Price cuts to maintain market share: Soap and detergents (S&D) segment of HUL constitutes ~48.4% of its 

revenue (FY15). Sharp correction in commodity prices led to decrease in input cost. HUL proactively undertook 

price cuts (~5%) to pass on sharp correction in commodity prices to customers – to protect its market share and 

stay competitive vis-à-vis its competitors. Management indicated that they would also reinvest gains from 

commodity correction towards brand investments, improve margins modestly and make price cuts depending on 

price elasticity of the segment and brand.  

 

Personal products segment – double digit growth in oral and hair care segments: Personal products 

segment grew by 9.5% YoY lead by double digit volume led growth in oral care, skin and hair care. Pond‟s, 

Lakme, Vaseline in skin care, Close-up in oral care and clinic plus in hair care posted strong growth in 

respective segments. 

 

Beverages and processed foods: Beverage and processed foods registered sales growth of 5.9% and 12.4% 

respectively led by strong growth in Bru Gold, Red Label, Lipton green tea, Kissan, Kwality walls; with strong 

brand recall for its products, HUL is well placed to grow by increase in demand going forward.  

 

Foray into e-commerce: E-commerce business is gaining traction in today‟s technology driven world. HUL has 

forayed into this with the launch of “Humarashop.com” as a trail project basis in two cities: Mumbai and 

Gurgaon.  

 

Financials and Ratios: HUL on consolidated basis, reported CAGR of 12.4% during FY11-15 in sales from Rs. 

19,908.57 Crore in FY11 to Rs. 31,785.72 Crore in FY15, CAGR of 19.1% in EBITDA from Rs. 2,597.23 

Crore in FY11 to Rs. 5,227.26 Crore in FY15, CAGR of 20.9% in PBT from Rs. 2,956.91 Crore in FY11 to Rs. 

6,319.51 Crore in FY15 and CAGR of 17.4% in PAT from Rs. 2,306.63 Crore in FY11 to Rs. 4,375.51 Crore in 

FY15. During FY15, its RETURN ON CAPITAL EMPLOYED was 139.2%, RETURN ON EQUITY was 

108.5% and is a net debt free company. 

 

 

 

 
       Weekly chart 
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Technical View: - On weekly chart, the stock has been following a downward sloping channel and it has taken 

support at the lower band of the channel. After taking support near 780, it has been consolidating near support 

zone of 780-810. It is looking good from a short to medium term perspective at the current level. As of now, the 

weekly RSI is in neutral to bullish zone and is showing positive divergence. Technically, the stock is likely to 

get momentum on upside once it trades and sustains above 820. In this case it may move towards 900-920.  

 

Outlook: Potential Target - 920, Potential upside – 14.6%, Stop Loss – 766. 

 
 

3. INDIAN HOTELS COMPANY LIMITED (CMP - Rs. 99.45) 

Indian Hotel Company (IHCL), established in 1903 with the opening of „The Taj Mahal Palace Hotel in 

Bombay,  is one of the largest hotel players in India with 93 hotels in 55 locations across India with additional 

16 international hotels in Maldives, Malaysia, Australia, UK, USA, Bhutan, Srilanka, Africa and the Middle 

East. IHCL operates in the luxury, premium, mid-market and value segments of the market under brand name of 

„Taj, Taj Exotica, Vivanta, The Gateway Hotels and Resorts, Ginger etc. 

 

Visa reforms to boost India’s travel and tourism industry: According to a report from World Travel and 

Tourism Council India‟s travel and tourism industry is expected to grow at 7.5% to Rs. 8.22 Trillion, 

contributing 7% of India‟s GDP with 37.4 million jobs during 2015. Recent steps taken by the Central 

government on visa reforms such as Visa on Arrival for 43 countries increased from 12 and expected to increase 

further to 150 countries, infrastructure development of the industry etc. should help boost tourism in India. 

Increase in arrival of international tourists, improved domestic demand due to increased economic activity in the 

country should benefit IHCL going forward. 

 

Increased inventory in FY15: Currently it has total room portfolio of 15,658 rooms. During FY15, IHCL 

increased its inventory with the opening of 7 hotels with cumulative room strength of 605 under its various hotel 

brands of Taj, Vivanta, Gateway and Ginger. During FY16, IHCL plans to further open 14 hotels with 

cumulative room strength of 1,717. 

 

Focus on debt reduction: The management has increased its focus on debt reduction which rose from Rs. 2,055 

Crore in FY07 to Rs. 4,647 Crore in FY09 to help its major expansion plans in USA. Its net debt position 

reduced to Rs. 3,587 Crore in FY15 from Rs. 4,616 Crore in FY14 by capital infusion through equity of Rs. 

1,000 Crore. The management has also indicated that it would focus on its core areas of operation such as Asia-

pacific, China and sale of its non-core areas such as Blue Sydney in Australia to Hong Kong based Hind Hotels 

& Properties Group.  

 

Financials and Ratios: IHCL, on consolidated basis, recorded revenue, operating profit CAGR of 10% and 2% 

during FY11-15. Its revenue increased from Rs. 4,066.19 Cr in FY14 to Rs. 4,188.64 Cr in FY15, growth of 3%, 

operating profit decreased from Rs. 251.44 Cr in FY14 to Rs. 197.29 Cr in FY15, de-growth of -21.5% and 

profit after tax improved from loss of Rs. -523.11 Cr in FY14 to loss of Rs. -347.08 Cr in FY15. Its Debt Equity 

Ratio is 2.13 and RETURN ON EQUITY is -17.36%, RETURN ON CAPITAL EMPLOYED is 4.34%. 

 

 
Weekly chart 
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Technical View: - Indian Hotels has been following a downward channel since December 2014. After making a 

high of 126.8, it had started correcting. The stock has come out of the downward sloping channel decisively as 

marked on the chart above. As of now, the weekly RSI is also in the bullish zone as it is holding above the 50-

mark. Technically, it is likely to get further momentum on upside above the 100-102 mark. In this case it may 

move towards 122-130 in medium term.  On down side, it has good support in the range of 88-90 levels. 

 

Outlook: Potential Target - 120, Potential upside – 20.6%, Stop Loss – 88. 

 
4. IPCA LABORATORIES LIMITED (CMP - Rs. 722.2) 

IPCA laboratories (IPCA), established in 1949, is one of the leading pharmaceutical company in India. It has 

manufacturing plants at Maharashtra, Gujarat, Silvassa, Madhya Pradesh, Uttarakhand and Sikkim. It 

manufactures formulations (~77.4%), Active Pharmaceutical Ingredient (APIs), intermediates (~22.6%) and also 

undertakes contract manufacturing. It caters to the therapeutical areas of cardio-vascular, diabetics, malarial and 

central nervous system. It has market presence in North America, South America, Europe, Australasia and 

Central Independent States (CIS). 

 

Strong in backward integration, to increase sales to Rs. 6,000 Crore by FY18: IPCA has strong backward 

integration as it has many of its formulations backed by its own APIs. IPCA expects to its export formulations to 

grow at CAGR of 20%, India formulation at CAGR of 15%, API segment by 10% and double its institutional 

business during FY14-18 through better product mix, backward integration, strong R&D and better positioning 

in its institutional business. 

 

USFDA import alerts on IPCA’s manufacturing facilities: USFDA, the US health regulator has issue import 

alerts to IPCA‟s manufacturing facilities in Ratlam, Pithampura and Silvassa plants during January – March, 

2015. This has hampered it US sales. However it got exemption for some of its products (Hydroxychloroquine 

sulfate) for shipping to USA. Resolution of these issues would be a key catalyst for IPCA. 

 

Focus on CRAMS: IPCA is one of the leading players in Contract Research and Manufacturing Services 

(CRAMS) player in India. It plans to focus on improving growth in this segment with contract agreements with 

large pharmaceutical giants of US, Europe and Australasia. 

 

Financials and Ratios: IPCA, on consolidated basis, reported CAGR of 13.7% during FY11-15 in sales from 

Rs. 1,881.1 Crore in FY11 to Rs. 3,173.9 Crore in FY15, CAGR of 6.2% in EBITDA from Rs. 419.07 Crore in 

FY11 to Rs. 533.26 Crore in FY15, CAGR of 2% in PBT from Rs. 333.74 Crore in FY11 to Rs. 361.08 Crore in 

FY15 and CAGR of 0.4% in PAT from Rs. 255.37 Crore in FY11 to Rs. 259.15 Crore in FY15. During FY15, 

its RETURN ON CAPITAL EMPLOYED was 12.82%, RETURN ON EQUITY was 11.51% and Debt Equity 

Ratio is 0.38. 

 

 

 
Weekly chart 
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Technical View: - IPCA LAB is looking strong for the short to medium term. Currently, it is trading near its 

support zone as shown on the chart. It has formed a Symmetric Triangle pattern from which it had given a break 

out on upside and moved up to 801 levels. After that it has come to re-test the break out level on the trend line, 

which is bullish if the upside is resumed after the test. In that case, the stock may move towards 860-880 in the 

short to medium term. The weekly RSI is in neutral to bullish zone at the 50-mark. 

  

Outlook: Potential Target - 860, Potential upside – 19.1%, Stop Loss – 666. 
 

 

5. LARSEN AND TOUBRO LIMITED (CMP - Rs. 1359.1) 

Larsen & Toubro (L&T), established in 1946, is the largest engineering and construction company in India. It 

has diverse business interests ranging from construction, engineering and manufacturing, defence, ship 

building, infrastructure – roads, railways, ports, IT etc.  

India, fastest growing major economy: International Monetary Fund (IMF) has projected Indian economy to 

grow at 7.3% during FY16 ahead of China‟s 6.8%, thus making it the fastest growing major economy in the 

world. Falling global commodity prices should help India in controlling inflation and sustain growth. The need 

for better infrastructure, to grow at 7-8%, has always been recognized in India. In order to achieve this, the 

central government has kept strong emphasis on infrastructure and shown determination for reforms in policy, 

smooth clearance of projects and greater emphasis on execution of the same. L&T being a large player in the 

infrastructure sector should benefit from this. 

Market leader and strong order book: L&T is a market leader in construction, infrastructure industry. With 

strong order book of Rs. 1.6 trillion, it is well placed to benefit from the long term demand for better 

infrastructure in India. It order book includes projects such as Statue of Liberty (Rs. 3000 Crore), NTPC Tanda 

boiler 1320 MW (Rs. 1900 Crore), MP Genco Malwa 1320 MW (Rs. 7000 Crore), several railway metro 

projects such as of Hyderabad, Jaipur, Lucknow etc. 

Value unlocking by listing of its IT subsidiary: The management has indicated that it would list its IT 

subsidiary „Infotech‟ by December, 2015. Infotech‟s client list includes companies such as GE, P&G, Hitachi, 

Chevron and Travellers group. It plans to hire a new CEO and 40 key managers for Infotech before IPO. After 

listing of Infotech, L&T also plans to list „Engineering Services) in the year 2016. 

 

Financials and Ratios: L&T, on consolidated basis, reported CAGR of 15.3% during FY11-15 in sales from 

Rs. 52,043.78 Crore in FY11 to Rs. 92,004.58 Crore in FY15, CAGR of 10.2% in EBITDA from Rs. 7,677.43 

Crore in FY11 to Rs. 11,335.61 Crore in FY15, CAGR of 1.4% in PBT from Rs. 6,800.71 Crore in FY11 to Rs. 

7,186.92 Crore in FY15 and CAGR of 2.6% in PAT from Rs. 4,447.66 Crore in FY11 to Rs. 4,933.68 Crore in 

FY15. During FY15, its RETURN ON CAPITAL EMPLOYED was 7.89%, RETURN ON EQUITY was 

11.65% and Debt Equity Ratio is 2.01. The management has indicated that it aims to achieve ROE of 20% and 

ROCE of 15% in near future by divesting non-core business assets. 

 

 

 
Weekly chart 
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Technical View: - L&T is looking strong at current level from a short to medium term perspective. On weekly 

charts, L&T has formed a symmetric triangle and has given a break out from it on upside, moving to 1890 level. 

Since then, it has come down to re-test the breakout-trend line, which can be a bullish sign technically. It has 

good support near 1350-1380 areas as shown on the above chart. The weekly RSI has also been hovering into 

the oversold zone and is forming positive divergence indicating a recovery. In the short term it may face 

resistance above the 1600-mark.   

 

Outlook: Potential Target - 1600, Potential upside – 17.7%, Stop Loss – 1266. 
 

 

6. MARICO LIMITED (CMP - Rs. 404.3) 

 
Marico Limited (MARICO) is one of the leading consumer products company in India in the beauty and 

wellness segments. Its product portfolio includes many well-known brands such as Parachute advansed, Saffola, 

Mediker, Revive, Setwet etc. Internationally it is present in 25 countries across emerging market of Asia and 

Africa. 

 

Demand recovery in India: Guidance for FY16 from the management of Marico expects demand recovery in 

its India business. They expect volume growth of 7-8% in domestic market and double digit growth in 

international markets. The management took price action and special offers across its hair, edible oil segments 

to protect market share. 

 

Parachute posted strong growth: During 2QFY16, Parachute posted volume and value growth of 11% and 9% 

respectively mainly due to price increases undertaken during previous quarters. Going forward, management 

expects to undertake tactical pricing action in the Parachute portfolio (rigid packs, sachets).  

 

Introducing several variants in Saffola: During 2QFY16, Safffola posted a volume and value growth of 4% 

each. The volume growth was negatively impacted due to premium pricing of Saffola vis-à-vis its competitors. 

The management plans to take corrective steps in this regard to improve Saffola‟s volume growth by innovation 

and introduction of various prototypes of Saffola. In Oats category, Saffola Oats has market share of 24% by 

value, and is currently available in 6 variants. 

 

Value-added hair oil and Youth portfolio: Value added hair oil posted volume growth of 8% and 9% value 

growth. Marico continues to grow ahead of market in this segment and has 30% market share by volume. Its 

youth portfolio also saw double digit growth especially in the Setwet gel segment.   

 

Financials and Ratios: Marico, on consolidated basis, reported CAGR of 25% during FY11-15 in sales from 

Rs. 2,350.41 Crore in FY11 to Rs. 5,732.98 Crore in FY15, CAGR of 25.9% in EBITDA from Rs. 346.67 Crore 

in FY11 to Rs. 870.05 Crore in FY15, CAGR of 21.7% in PBT from Rs. 374.54 Crore in FY11 to Rs. 821.65 

Crore in FY15 and CAGR of 16.7% in PAT from Rs. 315.32 Crore in FY11 to Rs. 584.88 Crore in FY15. 

During FY15, its RETURN ON CAPITAL EMPLOYED was 39.12%, RETURN ON EQUITY was 31.42% and 

Debt Equity Ratio is 0.18. 
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Daily chart 

 

Technical View: Technically, Marico looks strong on daily as well as weekly charts. This stock had started 

falling after making a high at 467. Since then it has been stuck in a downward sloping channel. Recently, it has 

given a break out on upside from the channel. The daily RSI is trading above the 50-mark, which adds further 

strength to the evolving price pattern. The weekly RSI is also in bullish zone and is above the 50-mark. The 

stock is likely to get further momentum on upside above the 410-mark. Above 410, it has potential to move 

towards 455-466 levels. 

 

Outlook: Potential Target - 460, Potential upside – 13.7%, Stop Loss – 377. 

 

 

7. SHRIRAM TRANSPORT FINANCE COMPANY (CMP - Rs. 889.8) 

Shriram Transport Finance Company (SRT), established in 1979, is one of the largest assets financing NBFC 

company with pan-India presence. Its asset under management (AUM) is Rs. 605.26 billion and customer base 

of over 1.2 million as of June, 2015. It is in the business of financing tractors, small commercial vehicles, 3-

wheelers, passenger commercial vehicles and construction equipment and holds market share of ~26%. 

 

Economic recovery, strong demand: Strong economic recovery in India with expected major legislative 

reforms, smoother environmental clearances and better implementation of policies and strong execution of 

projects in infrastructure, mining sectors augur well for the vehicle / equipment financing companies.  

 

Strong growth in Asset under Management: During 2QFY16, SRT registered strong growth of 14% YoY in 

Asset under management (AUM) led by 40% YoY growth in heavy commercial vehicle (HCV) segment  and 

15% YoY growth in passenger vehicle segment. With this, the share of HCV of the total AUM increased to 

~49% from ~44% QoQ and LCV declined to ~22% from ~26% QoQ. Of the total AUM, 92.1% constitute old 

vehicles and 7.8% constitutes new vehicles.     

 

Asset quality and provisional coverage ratio: During 2QFY16, asset quality deteriorated with Gross Non 

Performing Asset (GNPA) increasing by 16bps QoQ to 4.38% and Net Non-Performing Asset (NNPA) 

increasing by 3 bps to 0.94% QoQ. Its provisional coverage ratio is at 78.6%.  

 

Changes to meet regulatory requirements: The management indicated to change their Non-performing Loan 

recognition method from current 180 days past due to 150 days past due to meet the recent regulatory changes 

recommended by the Reserve Bank of India. 

 

Financials and Ratios: SRT, on consolidated basis, reported CAGR of 13.9% during FY11-15 in sales from Rs. 

5,454.73 Crore in FY11 to Rs. 9,177 Crore in FY15, CAGR of 11.5% in EBITDA from Rs. 4,113 Crore in 

FY11 to Rs. 6,364.7 Crore in FY15, CAGR of -2.7% in PBT from Rs. 1,837.53 Crore in FY11 to Rs. 1,649.56 

Crore in FY15 and CAGR of -4.1% in PAT from Rs. 1,217.11 Crore in FY11 to Rs. 1,028.45 Crore in FY15. 

During FY15, its RETURN ON ASSET was 2.28%, RETURN ON EQUITY was 14.03%. It is well capitalized 

with Capital Adequacy Ratio (CAR) of 19.2% during 2QFY16. 
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Daily chart 

 
Technical View: - After making a high of 1287.7 on 04

th
 March 2015, the stock has corrected very sharply and 

it has taken support near the 770-780 levels. After taking support it has moved to 950 and since then this stock 

has been consolidating with a positive bias. As of now, the daily RSI is in neutral to bullish zone. The weekly 

RSI is in neutral to bullish zone too and we can see a positive divergence. Overall it seems bullish on daily as 

well as weekly chart. 

 

Outlook: Potential Target - 1060, Potential upside – 19.1%, Stop Loss – 820. 
 

 

8. TATA CONSULTANCY SERVICES LIMITED (CMP - Rs. 2471.3) 

Tata Consultancy Services (TCS) is largest Indian information technology company offering consulting and 

business solutions to many segments such as telecom, manufacturing, BFSI etc. It is also the largest Indian 

company by market capitalization with Rs. 4,94,183 Crore (as on Nov, 2015).It has presence in over 46 

countries and is a preferred IT vendor for many fortune 500 companies. 

 

Well-placed to benefit from Digital India programme: TCS is well placed to benefit from Indian 

government‟s Digital India programme, having made early investment in talent, platforms and automation 

towards this end. Currently digital segment contributes ~13% of its total revenue. 

 

Deal wins: During the first half of the FY16, TCS won 9 large deals across geographies with 5 of them in USA 

alone. Vertical wise it won deals in BSFI – 3, retail – 3, telecom, manufacturing and media – 1 each. 

 

Hiring plans and growth guidance: TCS indicated that it is confident of beating the NASSCOM‟s industry 

growth rate band of 12% - 14% for the FY16. TCS also indicated it plans to increase its hiring from 60,000 

earlier to nearly 75,000 during FY16 due to strong demand outlook and increasing order book.  

 

Financials and Ratios: TCS on consolidated basis, reported CAGR of 26.2% during FY11-15 in sales from Rs. 

37,324.51 Crore in FY11 to Rs. 94,648.41 Crore in FY15, CAGR of 21.7% in EBITDA from Rs. 11,178.36 

Crore in FY11 to Rs. 24,481.71 Crore in FY15, CAGR of 24.3% in PBT from Rs. 11,020.60 Crore in FY11 to 

Rs. 26,298.49 Crore in FY15 and CAGR of 21.5% in PAT from Rs. 9,189.79 Crore in FY11 to Rs. 20,059.7 

Crore in FY15. During FY15, its RETURN ON CAPITAL EMPLOYED was 50.87%, RETURN ON EQUITY 

was 39.2% and Debt Equity Ratio is 0.01. 
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Weekly chart 

 

Technical View: - TCS has been trading in the range of 2750 on upside and 2450-2500 on downside since 

October 2014.  Technically, it has a good support near 2450 levels. The stock is looking good from a short to 

medium term perspective at the current level. On weekly chart, it has reached near the lower band of the upward 

channel as shown above. As of now, the weekly RSI is also in neutral to bullish zone. Technically, it is expected 

to hold this support and is likely to bounce back from here.  It is likely to get momentum on upside once it gives 

closing above 2550. In short term it may face resistance near 2770-2820. Once it trades and sustains above 2750 

on weekly basis then the momentum on upside may get stronger. In this case it has potential to move towards 

3000-3100 in medium term. 

 

Outlook: Potential Target - 2820, Potential upside – 14.1%, Stop Loss – 2355. 
 

9. ULTRATECH CEMENT LIMITED (CMP - Rs. 2755.4) 

 

Ultra Tech cement (UTC), subsidiary of Grasim Industries Ltd, is part of the Aditya Birla group. UTC is largest 

cement manufacturing company with capacity of 63 MTPA and presence across the length and breadth of the 

country.  

 

Major push by the central government on infrastructure: India‟s central government has put major emphasis 

on infrastructure sector such as building roads, ports, affordable housings, smart cities etc. In its budget 2015 it 

has allocated incremental amount of Rs. 70,000 Crore towards this. This provides great scope and opportunities 

for cement players and we believe UTC, is well placed to benefit from these initiatives. 

 

Improving operational efficiencies: Cost reduction measures such as increasing pet coke consumption (pet 

cokes prices corrected by 10-15%), incremental increase in power generation from waste heat recovery system 

etc. have started to pay off – reducing energy cost and increase further profitability. 

 

Expansion in capacity (both organic and Inorganic) on track: UTC acquired JP Associates cement division 

assets 4.8 MTPA in Gujarat, 4.9 MTPA in Madhya Pradesh; projects for the expansion of cement grinding units 

of 1.6 MT each in West Bengal, Bihar, Haryana. On successful completion of these plans UTC is expected to 

have total capacity of 71 MTPA by end of FY16.  

 

Financials and Ratios: During FY11-15, UTC has registered CAGR of 14.4% in revenue from Rs. 13206.2 

Crore in FY11 to Rs. 22656.5 Crore in FY15, 11.2% in EBITDA from Rs. 2559.7 Crore in FY11 to Rs. 3915.3 

Crore in FY15, 12.8% in PBT from Rs. 1783.3 Crore in FY11 to Rs. 2886.3 Crore in FY15 and 9.4% in PAT 

from Rs. 1404.2 Crore in FY11 to Rs. 2014.7 Crore in FY15. Its RETURN ON EQUITY is 11.2%, RETURN 

ON CAPITAL EMPLOYED is 14.1% and Debt Equity Ratio is 0.4. 

 

Financials and Ratios: On consolidated basis, ABNL recorded revenue, operating profit and profit after tax 

CAGR of 13.6%, 31.1% and 130.1% during FY10-14. Its revenue increased from Rs. 25,490.20 Cr in FY13 to 

Rs. 25,893.39 Cr in FY14, growth of 1.6%, operating profit increased from Rs. 4,179.96 Cr in FY13 to Rs. 

4,973.77 Cr in FY14, growth of 19.0% and profit after tax increased from Rs. 1,183.89 Cr in FY13 to Rs. 
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1,221.80 Cr in FY14, growth of 3.2%. Its Debt Equity Ratio is 1.84 and RETURN ON EQUITY is 12.02%, 

RETURN ON CAPITAL EMPLOYED is 11.28%. 

 

 
Weekly chart 

 
Technical View: - The medium as well as long term trends are up and are likely to remain up. Ultra Tech is 

looking good in the short to medium term. On weekly charts, it has reached and is trading near its support zone 

as shown on the above chart. Technically it is expected to hold this support and is likely to bounce back from 

the current level. On down side, it has good support near 2650-2690 and is likely to hold in coming days. As of 

now, the weekly RSI is in neutral to bullish zone as it is holding above the 40-mark.     

 

Outlook: Potential Target - 3170, Potential upside – 15.0%, Stop Loss – 2670. 
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Disclaimer: This document has been prepared by Just Trade Securities Limited (hereinafter referred to 
as Just Trade)  
 
This document does not constitute an offer or solicitation for the purchase or sale of any financial instrument / 
security (ies) or as an official confirmation of any transaction. Further this document/report should not be 
construed as an investment advice. Readers should take independent advice from their Financial Advisor, 
before acting upon or taking any decision based on this document/report.  
 
The information contained herein is from publicly available data or other sources believed to be reliable. We 
do not represent that information contained herein is accurate or complete and it should not be relied upon as 
such. This document is prepared for information purpose only and is not intended to be and must not alone be 
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